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AGGIE PENNINGTON
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Inside Sales

I joined DentalEZ Integrated 
Solutions on October 3, 1977. The 
SAM Team was officially created in 
2015 to address challenges facing 
our DSOs. However, DentalEZ 
has been focused on this market 
segment since 2008.

What inspired you to join the SAM Team?
I have held positions in both marketing and sales throughout 
my career. In fact, I was part of the original team that worked 
with Aspen Dental in 2008. My focus has always been 
on building relationships, understanding the customer’s 
challenges and creating better solutions. The SAM Team 
does this everyday, so I knew from the start it would be a 
natural fit for me.   

What experience do  
you bring to the SAM Team?
My 40 years of experience in the dental industry has 
given me extensive product knowledge and a solid 
understanding of dental trends and the challenges dental 
teams encounter. My sales experience, my problem-solving 
ability and my focus on relationship building is critical to 
this position. 

How do you envision SAM  
working with DSOs in 2018?
The SAM Team is committed to providing quality products 
and service to our existing dealer partners and DSO 
accounts, as well as building new relationships. Our goal is 
to continue to grow our knowledge of the DSO space, better 
understand their challenges and provide the best solutions 
and excellent service. 

How will you help your team  
accomplish these goals?
As a team, we plan to do whatever is necessary to be 
successful. The needs of our dealer partners and each individual 
DSO will dictate what we need to accomplish in 2018.  
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I joined DentalEZ in December 
2017. The SAM Team was created 
to achieve a higher level of 
customer focus in the DSO market.

What inspired you to join the SAM Team?
DentalEZ has an excellent product portfolio of quality 
equipment and a commitment from leadership to focus 
on the DSO market. Being part of the fastest growing 
segment in the dental industry allows me to best utilize my 
background and work with both high-level decision makers 
and individual end users. 

What experience do  
you bring to the SAM Team?
I bring over 20 years of medical industry sales experience, 
as well as 10+ years in sales and sales management in the 
dental industry. 

How do you envision SAM  
working with DSOs in 2018?
The SAM team will work as a united group. We communicate 
daily and weekly on all account activity, and will work closely 
with our DentalEZ Business Partners, PSA sales team – as well 
as the dealer special markets teams – to provide the highest 
level of product knowledge and customer support possible. 

How will you help your team  
accomplish these goals?
Team communication will be the key to success in this market. 
I have the sales and sales management experience, which 
will prove important as we build our initiatives for focus in 
2018. My experience in the DSO market, together with my 
fellow teammates’ experience, will be valuable in growing and 
maintaining customer needs.

CHUCK SEEGER
National Strategic Accounts Manager 

I have been with DentalEZ for  
33 years. The SAM Team focuses 
on connecting with DSO market, 
which is the fastest growing 
segment of the dental market. 

What inspired you to join the SAM Team?
This position will require a new set of skills and will be both 
exciting and challenging.

What experience do  
you bring to the SAM Team?
My overall dental knowledge and understanding of the 
DentalEZ product lines has more than prepared me for this 
position.  

How do you envision SAM  
working with DSOs in 2018?
Our team is prepared to give each account a personal touch, 
ensuring their experience with DentalEZ is a positive one. 
Our agenda for 2018 is simple: Establish a solid working 
relationship with all of our customers and provide them with 
the highest level of service.  

How will you help your team  
accomplish these goals?
I will use my 36+ years of industry experience to establish 
DentalEZ as a viable option in the dental equipment market.

STEVEN SIDMORE
National Strategic Account Sales Manager
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DentalEZ® Integrated Solutions manufactures StarDental® handpieces, 
DentalEZ Equipment and RAMVAC utility room equipment and is committed 
to providing solutions to challenges in oral healthcare. For more information, 
visit us at www.dentalez.com.

StarDental® High-Speed Handpieces
Whether you prefer air driven 
or electric, StarDental’s 
tradition of power and 
performance runs through 
all our handpieces, including 
the 430 Series and the 
StarSimplicity Series high-
speed air-driven handpieces. 
The new Star®ETorque™ 
Electric System delivers 
Performance, Power and Flexibility. The 16-color touch screen display is easy to 
customize for your procedures and the intuitive design delivers the flexibility you 
demand for high and low-speed cutting. All StarDental products are designed with 
power and performance in mind.

CORE Dental  
Operatory Equipment
DentalEZ® created the CORE Dental 
Operatory Equipment line to help you 
succeed in providing uncompromising 
dental care. With attractive pricing, a 
5-year limited warranty and exceptional 
reliability, the CORE Chair, LED Light & 
Delivery Unit will provide you with the 
strong foundation you need for success. 
CORE products are designed to provide 
comfortable patient seating while allowing 
dental professionals to work with less 
strain. Ergonomically correct CORE 
patient chairs, lights and delivery units 
are ruggedly built, cost-effective and 
reliable. DSOs can control costs with these 
practical, efficient dental office solutions.

RAMVAC® Utility Room Products
The power of reliability: RAMVAC builds a full 
spectrum of utility room equipment designed for 
long-term, reliable service. Our Bulldog & Bison 
dental dry vacuums are powered by our new high 
efficiency motor, which is 33 percent more efficient 
and consistently delivers the power you need, 
when you need it. The RAMVAC Osprey LubeFree 
compressors offer quiet operation, durability and  
100 percent continuous supply of dry, clean air. While 
one column is drying, the other is purging moisture 
from the system. Osprey compressors also outperform 
competitors on 3 critical ISO 8573 classifications. 
These include final particle size, solids containment 
concentration and pressure dew points below the 
threshold that bacteria can grow. Together, the 
RAMVAC Vacuum Systems and Osprey Compressors 
deliver power, performance and reliability.

A growing partnership

Aspen Dental has over 650 offices located in 36 states across the United States and is one of the fastest growing providers of 
short- and long-term dental care. Aspen consistently opens an average of over 55 new locations each year in areas where dental 
care is greatly needed. DentalEZ has proudly been the primary equipment, utility and handpiece supplier to Aspen Dental offices 
since 2008 and has equipped Aspen Dental with over 2500 dental operatories, 500 Utility room packages and a multitude of 
dental handpieces. As we start 2018, we are looking forward to a continued and growing partnership. 


